
Sports Car Market32

Sheehan Speaks

ummer is here, winter snows are a memory and, son-
of-a-gun, once again the Ferrari market is hot. Recent 
dealer sales and auctions have shown very high prices 
for cars that were diffi cult to sell as recently as a few 

months ago.
Generally, high-volume models such as the Boxers and TRs 

are more-or-less fully depreciated and slow to sell, but even in 
this somnambulant corner of the market, the sun has started to 
shine. 1979 512 BB S/N 30235 was offered by a well-known 
Canadian broker on eBay in May of this year and bid to only 
$42,000 with a buy-it-now price of $65,000. The same 512 
BB was put back on eBay in June and was bid to and sold for 
$66,100. As I have said before, I think Boxers are an enormous 
amount of car for the money, and while $66,100 is really still 
too cheap, it’s a lot better than $42,000. 

As I mentioned last month, vintage event–friendly cars, 
usable for European vintage racing and rallies—such as alloy-
bodied Boanos, Lussos and early 275 GTBs—continue to en-
joy a strong market and rising prices because of the European 
interest and the weak dollar. Steel-bodied Boano S/N 0641 GT, 
restored to a very high standard and fi nished in black with a 
bronze top, has just sold in the $225,000 range. A year ago, I 
would have expected this car to sell in the $145,000 range. Alloy-bodied 
Boano S/N 0613 came out of Japan early this year, was freshened up, 
went through several dealers’ hands and sold to an end-user for just under 
$300,000, a recent high for a no-race-history alloy Boano. Last year at 
this time, it would have struggled to bring $200,000. Yes, folks, these are 
real and signifi cant gains in value.

Poor old Daytonas are fi nally getting a little pop of their own. In June 
of 2000, 365 GTB/4 Daytona S/N 14819 was advertised on eBay at a 

Not Sale-Proof Anymore

buy-it-now price of under $95,000. After not selling, it went to a dealer 
in Orange County for well under $95,000. There, it was refurbished to 
attractive if not concours-winning standards, and in June of this year 
sold at the Barrett-Jackson Petersen Museum auction in L.A. for an 
impressive $145,800.

In conversations with dealers around the country, their informal 
consensus is that there is room in the US market for about six Daytonas 
a month to be sold at retail, for strong money. When you get more than 
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six cars offered, a mini-negative price war sets in, and the results can be 
discouraging for a seller. It does appear the fl ow of panic-sellers of Day-
tonas has slowed down, and perhaps with the stock market ticking back 
up, collectors aren’t quite so worried about turning their four-wheeled 
toys into money.

My prediction is that if we see a reasonable, but not excessive, num-
ber of Daytonas coming to market, the nice, number-two condition cars 
will start edging up out of the $125,000 range they have been in, and 
start hitting the $135,000-$150,000 range with regularity. However, the 
doggie cars will still be left in the barking lots, as most Ferrari buyers 
by now have fi gured out that you always buy someone else’s restoration, 
unless you somehow missed out on losing a fortune with the dot-com 
collapse and want to replicate the fi scal bloodshed in your own garage, 
by restoring your own car.

At the same Barrett-Jackson auction at the Petersen, 400 Supera-
merica S/N 3949 SA sold for a staggering $432,000. Even though it was 
a one-family-owned car with covered headlights, fi nished nicely in red 
with black with red piping, the price paid is a new public-sale record, in 
this decade, for a 400 LWB Superamerica. 

The previous three 400 Superamericas in the SCM Gold database 
were all sold by RM, 3931 SA making $363,000 in August, 2002 at 
Monterey, and 4271 SA bringing $357,500 at the Waldorf-Astoria, NYC, 
in September of 2002, and being sold again for $341,000 in March at the 
Amelia Island, Florida, auction.

Higher up the food chain, 250 LM S/N 6105, a good older restora-
tion with decent but not particularly signifi cant club racing history, came 
out of Texas in March and was sold to a well-known European dealer in 
the low $2,000,000 range. It crossed the Atlantic, duty was paid, and, in 
June, was sold to a new owner in France for well over $2,500,000. By 
comparison, only last year 250 LM S/N 5845 sold to a well-known Euro-
pean dealer for substantially back of $2,000,000. He restored it, and it is 
on the market in Europe for well over $3,000,000.

At the upper end of the Ferrari market stratosphere, in late June Swiss 
collector René Maspoli sold his 500 Mondial Berlinetta Pinin Farina 

S/N 0452 MD and his 250 MM Pinin Farina-bodied Berlinetta S/N 0344 
MM together to an Italian collector who paid 4,000,000 Swiss Francs, or 
US $3,050,000, for the pair, much more than I would have thought they 
would bring. If I had to value each car, in terms of this sale, I would put 
a number of $1,525,000 on each. 

This 500 Mondial is an old friend. As an historical aside, in 1987, 
on October 13, I bought this same car from a collector in Florida for 
$300,000, and sold the car on November 18, 1987, to a Japanese col-
lector for $475,000. Proving that not all Japanese collectors lost out, the 
Japanese owner sold the car back to me on July 5, 1988, for $570,000, 
and I sold it to a well-known Swiss dealer/broker for $589,000, who then 
sold it to Maspoli. The exact number he paid isn’t known, but I would 
hazard that it was in the $650,000 range. 

Admittedly, $650,000 to $1,250,000 over a 15-year period isn’t ex-
actly a skyrocketing rate of return (about 4.6%, compounded annually), 
but it beats a lot of other fi nancial instruments in today’s market. 

The point of all this is that while a lot of the Ferrari market has been 
in the toilet for the past decade, the prices of truly exceptional cars have 
continued a relentless climb. 

On the new-car side, 360 Spyders have stabilized, selling for about 
$50,000 over their window sticker price of $200,000. My dealer friends 
tell me that while they estimate the market could absorb six Daytonas 
a month, nationwide, the 360 Spyder is so sought after that every Fer-
rari dealer in the country could probably sell six of them each, a month, 
without impacting the market. There may a lesson here about the future 
of Ferrari, where the older cars, with their many user-cruel features, are 
appealing to a smaller and smaller audience, while the new cars, which 
are extremely user-friendly, are in fact broadening the Ferrari market.  

I would suggest that if you have a Ferrari to sell, now is the time. And 
if you’re buying now, yes, you’ll pay a little more than if you wait until 
the freezing February winds are blowing across Lake Michigan. But ask 
yourself, isn’t it really worth something, maybe a lot, to have a car and 
drive it, top-down, when the weather is good? Somehow looking at it in 
the garage, under a car cover, just isn’t the same.u

0308 03 - Profiles.indd   33 9/2/2003, 2:04:23 PM


